
Innovative marketing 
solutions to grow your
business



Buyers are more 
educated than ever.

A major theme of the digital revolution in business-to-business (B2B) marketing and 
sales has been the emergence of empowered and knowledgeable buyers. More than 
ever, buyers are using the internet to educate themselves about potential purchases.

Today, a typical B2B buyer is nearly 60 percent through the purchasing process before 
they engage with a sales rep. Only when a business challenge is new and unfamiliar, or
perceived as risky, does early engagement with sales occur.

What does this mean for you?

In a digital-first world, marketers need to identify, connect with, and meet prospects 
where they are. The intersection of messaging and content must be on-brand and 
relevant to pique interest.

This has to happen while breaking through the everyday noise.

Once engaged, marketers must convert awareness into high quality leads for sales. 
Easy in theory, but hard to do.
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Extra help can make a big 
difference.

Whether for strategy or execution, outside expertise can bring vital knowledge, skills, 
and capacity to your team.

Product marketing.

Our marketers become an extension of your team. Whether it’s market research and
persona development, or messaging and collateral creation, our specialists help you 
go to market.

You get exactly what you need to engage your sales team, activate partners, and 
empower marketing campaigns.
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Lead generation.

According to Marketo, 60 percent of marketers state that lead generation is a key 
pain point for their companies. We integrate modern content marketing, targeted 
outreach, search engine optimization, and paid media methods to generate high 
quality leads.

Use us to extend your team or fill in the gaps. Either way, you can stay focused on the 
big picture.

Get Started Today.
Visit getraas.com to learn more about our marketing solutions, 
from product marketing support to modern lead generation.


